
July is the perfect excuse  
to indulge yourself or a  

loved one by gifting them a  
decadent body lotion that is  

sparkling, fresh and joyous, and evokes 
the spirit of the Mediterranean.

Injoi Body Lotion provides a velvety 
experience in body care. Nourishing the 

skin with enriching macadamia nut and 
sweet almond oils, it is also enhanced with 

Annique’s Rooibos extract for its antioxidant 
properties. Enjoy the dreamy charm and 

floral music of Annique’s Injoi fragrance in this 
astonishing, moisturising lotion.

  We create life-changing
opportunities everyday!
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How to make  
your fragrance 
last longer…

In one word: LAYERING. Fragrance 
layering is when you use products 

with a similar fragrance, like a body 
lotion, along with your perfume  

of the day. In this case,  
Injoi Eau de Parfum and  

Injoi Body Lotion.

Campaign 1: 3 July - 31 July 2017

Inspired by Dolce and Gabana Light Blue.
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As the title suggests, why not throw 
a Christmas-themed Pamper Party 
for your July activity. Welcome your 
guests with a hot Annique Chocolate 
Lifestyle Shake as an alternative to 
the usually boozy American eggnog 
and turn your venue into a winter 
wonderland with Christmas lights, 
wreaths and garlands, tinsel and 
Christmas crackers.

It is truly winter in South Africa, which makes now the perfect time 
to host a Tea Tasting. Invite your customers, current and potential, 
for a cup of tea to warm them up from the inside out. There are 
plenty of recipes to use, and you have the perfect opportunity 
to get creative with your own tea recipes. It’s a wonderful way 
to chase away the winter cold while introducing your customers 
to the wide range of Annique healing teas. Visit the Enterprise 
Portal for a special Rooibos Gluhwein recipe.

Summer bodies are made in 
winter, we’ve all heard this 
before. IT’S TRUE! When 
spring comes around and 
you realise that you 
have less than three 
months to get yourself 
into shape for 
December’s beach 
vacation, it’s going 
to be too late. 
Encourage your 
customers and their 
friends to join your 
Slimming Club and 
help them shed those 
extra kilos before  
bikini season.

Christmas-themed Pamper Parties

Slimming Clubs

Tea Tastings

Activities are one of 
the success factors for 
a growing direct selling 
business. We know that 
it is the lifeblood of our 
business, but why not 
take a lighter, merrier 
view on the activities 
you host in July? It’s 
winter and Christmas  
in July after all, so  
have fun with it!

Build a better business with 
ACTIVITIES!

You can easily give 
any of your July 

activities a Christmas 
theme to fit in with 
Christmas in July.

Living a healthy lifestyle isn’t restricted 
to just eating healthy and exercising 

regularly. We have to take care of 
ourselves from the inside as well, 
and that includes consuming the 
vitamins and minerals that we  
don’t necessarily get enough of 
from our daily food intake. 
Our immune systems 
take a beating during 
winter and we have to 

do our part to build it 
up. Invite your clients 

and customers for an 
educational Wellness 

Day on how to boost their 
immune systems with the help 

of Annique’s Forever Healthy range.

Wellness Days
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OUTSIDE THE ANNIQUE BOX
THINKING

1. It’s where you BOND with your customers.

2. You have the chance to make them feel special and they start believing in 
you and your products. You build a relationship of mutual trust.

3. Your customer base becomes like one big family, and they always look 
forward to the next event.

4. Customers influence each other, which leads to more orders.

5. There is always at least one product evangelist in a group. Encourage and 
support them and they will market on your behalf.

6. Customers can bring friends along, which puts you in contact with new and potential 
customers/Consultants.

7. Activities give exposure to different people you never would have met.

8. Customers love to feel, touch, smell, look and taste new products when they launch. 
Incorporate this into your activities, especially Jubilees, Pamper Parties, etc.

9. How visible your products are is important.

PHOTO
Competition

Leslie Grobler decided to take an alternative approach 

to activities and do something a little different. She hosted a 

competition on her Facebook page, WhatsApp and sent  

emails to her clients. Yes, competitions are activities too!

She contacted 10 ladies who have been using Annique for years 

and asked them to submit a recent photo of themselves. She 

then asked people to guess these models’ ages in order to be 

entered into the draw for an Annique hamper worth R2 000!

The whole idea behind Leslie’s competition was to promote 

the long-term use of Annique’s skincare products and her 

business to new and existing clients.
Important notes to take on board when you 
decide to host a competition like Leslie’s:

2 3 4 5 6 7

2A 3A 4A 6A5A 6A2

Get permission 
to use the 
photos of the 
ladies you’ll be 
using in your 
competition.

Set out the rules 
clearly so that 
they are clear 
and concise to 
avoid future 
discrepancies 
and queries.

If possible, personalise a competition 
like this one. Leslie posted the 
individual photos while the competition 
was running with a bite-size text 
about each lady, for example, her skin 
challenge and which products she uses 
to treat it.

Don’t forget to reveal the age of the 
models you used when the competition 
is over. The people who entered will be 
returning to your Facebook page to see 
how close they got. Pin a special offer 
to the top of your page to increase your 
Personal Sales.

To keep 
everything fair, 
let the answers 
be emailed 
and limit the 
number of 
entries.

WE ASKED Ronel Zeederberg, A LEADING CONSULTANT WITH YEARS 
OF EXPERIENCE IN ACTIVITIES, WHY THEY ARE SO IMPORTANT.

In sales,  
it’s not who 
you know.  
In sales, it’s 
who knows 

YOU!
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Up-and-coming Sibusiso Buthelezi has been on the 
move promoting his Annique business by hosting fun 
activities. We love the photos he posts on Facebook 
and simply had to ask him a few questions about why 
he is such a firm believer in activities as a way to grow 
your business. 

Activity mover
and shaker

1. How did you get acquainted with Annique and 
why did you decide to become a Consultant?
I was invited to a Pamper Party hosted by Beauty 
Mkhwanazi via Facebook. The reason why I decided 
to join was because I had a skin problem. I had a 
lot of pimples and blemishes, so I started using the 
Annique products and my skin began improving 
rapidly. I used the Synergy range, Essense Miracle 
Tissue Oil and Forever Healthy OptiDerm.

2. Sibusiso, you’ve been doing really well hosting 
and taking part in Annique activities. Why do you 
think it is important to incorporate activities into 
your business?
For any business to grow, effective marketing tools 
are needed because activities help customers learn 
about various products offered by the company. 
Activities also improve sales.

3. What is your favourite activity to host and why?
My favourite activity is doing neck massages and 
facials for our clients. I also like doing outreach 
activities like travelling to other towns to sell our 
Annique products to people that we have never met 
before. Let's get to the why part: That's because 
the activities I choose to partake in give me a perfect 
platform to demonstrate my product knowledge. It 
gives me the perfect platform to do away with those 
social norms and myths that say only girls should 
take care of their skin because skin problems affect 
everyone regardless of their gender. Taking care 
of your health and skin prolongs your life and it's a 
confidence booster. 

4. Have you recruited new Consultants at your 
activities? How do you present the Annique 
Business Opportunity when hosting activities?
When hosting activities with my team we also capture 
the moments and use social media platforms like 
Facebook and Instagram to promote our work and 
the various products we use. Some people will inbox 
us to tell us that they love what we are doing and want 
to join. During our facial Pamper Parties, we do ask 
our clients if they want to join us in selling products.

5. What difference have activities made to your 
sales?
My sales have improved to a great extent. Before I used 
to struggle to make sales, but now that I host various 
activities with my team, getting orders is no longer 
that complex because we travel and do presentations 
to various stakeholders like government departments 
and private sectors.

Sibusiso Buthelezi
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If you take the Beautè apart, 
you can use the individual 
pages as flyers to distribute 
in your area.

Campaign 12  5 June - 2 July  2017

Beaute 2017 6.indd   1 2017/04/28   2:49 PM

Keep warm 
this winter 
with Annique 
Rooibos Tea

NEW! 
Vapour 
Rub!

Tips:
Always remember to 
add your details to your 
Beautè, be it in the 

designated space at the back or a 
business card stapled to the front.

Update your client cards 
regularly to ensure you 
don’t miss out on an 
opportunity to make a sale. 

Create a personal little 
sample gift, e.g. a teabag 
in a sealed pouch with a 
note attached that reads, 
‘Keep warm this winter with 
Annique Rooibos Tea’.

Attach a tag that marks 
the page with a new 
product that reads, 
‘NEW! Vapour Rub!’

Three: 
Categorise your Beautè  

according to what a customer might 
need. On the Resque pages, add a tag 
that reads ‘For Pain’. For products from 

the Essense, Hydrafine or Forever 
Young ranges, add ‘Skincare’, and for 
Colour Caress pages add ‘find your 

correct colour Foundation’.
Tagging pages is a more targeted 

approach and we’ve heard the 
testimonials of its success. Give it  

a shot and let us know if it  
worked for you.

Personal Deadlines
Dropping off a Beautè and asking 

your customers to let you know 
what they want is all good and well, 

but have you tried giving them a 
personal deadline in the form of 
you returning for the Beautè and 

their order at a set time? It will 
subconsciously encourage them 

to pay more attention and browse 
through the Beautè sooner 
because they know you’re 

coming back for it.

Beautè Combos
It’s time to get your mix and match 
on. Page through your Beautè to 
familiarise yourself with the products 
and specials on offer for the month, 
then mark the pages of products 
that complement each other. Let’s 
take slimming as an example: If 
the Shakes are on special for the 
month, pair it with Lipo-Sculpt+ to 
form a slimming combo. A fragrance 
can match well with an eye shadow 
palette for date night. Be creative 
or logical in how you promote it, the 
choice is yours.

Campaign 12  5 June - 2 July  2017

Beaute 2017 6.indd   1 2017/04/28   2:49 PM

On its own, your Beautè 
is a pretty darn effective 
tool for promoting your 
business, connecting 
with customers and 
increasing your sales. 
This little powerhouse 
of a booklet can do 
much more if you 
decide to tap into its 
potential. Here are a few 
suggestions for what you 
can do with it to help 
grow your business.

Tag it three ways
One: 

When you are preparing for the 
next month, pull your client cards 
closer and start personalising the 
Beautè by marking the pages with 
tags that will correspond with what 

your customer needs, likes and 
purchases each month or use it to 

cross sell. For example, if you know 
your client buys Shakes every 

month, tag the page with Body 
Xpert products on it.

Two: 
Tag the pages with 

specials on offer that 
month in a way that 
immediately draws 

the attention of your 
customer. Everybody 

loves a special and they 
will notice your  

extra effort.

BENEFIT FROM YOUR

For
Pain

Specials

Mix & 
Match

Specials
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Colour Gloss Diva  
4ml

R149 
AG/12818/17

We don’t often think about what 
happens to our skin while we  
sleep. The body doesn’t have to 
work so hard to fend off free radicals, 
and it’s the ideal time for your skin 
to repair the damage done to it 
during the day. For these reasons, it 
is imperative to have a night cream, 
like Crème de Nuit, as a part of your 
evening skincare routine.

Crème de Nuit is a rich anti-
ageing night cream that enhances the 
skin’s own repair process by providing 
the necessary nutrients that the skin 
needs to heal itself while you sleep. 
Suitable for all skin types, including the 
most sensitive skins.

Key ingredients:
VNA10+, a biotechno-

logical plant extract 100% 
identical to human placenta, 

helps to nourish and repair aged 
and dehydrated skin.

Macadamia Nut Oil can help 
decrease the rate at which your skin 

will deteriorate, keeping it taut and 
discouraging the formation of wrinkles.

Rooibos extract provides anti-ageing 
benefits, antioxidants, which has free-radical 

scavenging benefits, and anti-inflammatory to 
soothe and relieve irritation.

Channel your inner statement-maker by applying one of  
Annique’s two new limited edition lip glosses, Icon and Diva!
They are non-greasy, light weight, have a high shine and are easy  
to apply. They are also enriched with jojoba oil, which is very 
moisturising, and Green Rooibos extract for its antioxidant properties.

PREPARE YOUR LIPS FOR LONGER 
LASTING STAY-ON GLOSS
Believe it or not, but your lips have dead skin cells on them too. To keep 
them soft and supple, make sure you scrub them, then apply an Annique 
moisturiser before you start applying your lipstick or lip gloss. It’ll make 
application easier.

Lightly apply the 
Annique lipstick that 
will compliment your 
lip gloss, followed by 
either Icon or Diva. 
Alternatively, apply 
your lip gloss on its 
own for a softer look

Apply Annique  
Moisturiser of 
choice

Apply Annique 
Foundation best 
suited to skin colour

Apply Colour 
Caress concealer 
best suited to skin-
tone on lip area

Scrub with 
Essense Crème 
Exfoliator

Rinse off with  
Rooibos-infused 
water

Apply Forever 
Young Eye 
Therapy on lips 
and around lip 
line

Step 1: Step 4:

Step 2:
Step 5:

Step 3:
Step 6:

Step 7:

R339
AA/00051/14

REVERSE WHILE YOU SLEEPTIME

Colour Gloss Icon  
4ml

R149
AG/12819/17

BENEFITS:
• Moisturising 
• Non-greasy
• Light weight
• High shine
• Easy application

BE

ST SELLER

B
ES T S E L LE

R

AVAILABLE FROM AUGUST 2017

BECOME AN 
ICONIC DIVA
WITH TWO NEW  
LIP GLOSSES

BECOME AN 
ICONIC DIVA
WITH TWO NEW  
LIP GLOSSES
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A collaborative 
study in Europe showed 

that both Green and 
fermented Rooibos 

significantly increase the 
antioxidant capacity in 
human blood, thereby 

boosting  
the body’s natural 

defences.

D
ID

 Y
OU KNOW?

Winter ailments can subject your family 
to endless challenges. With Annique’s 
Forever Healthy range you can avoid 
a grumpy partner and fussy children. 
Including OptiRooibos in your self-care 
routine, you can also reap all the extra 
benefits Green Rooibos has to offer, 
ensuring that your family stays healthy 
the natural way.

These benefits include:
• Powerful antioxidants, which protect the 

body from free-radical damage
• Helps prevent heart disease and cancer
• Promotes anti-ageing and prevents 

inflammation
• Soothes digestive system problems
• Has antiviral, antibacterial, anti-allergic 

and anti-spasmodic properties
• Assists the body in better coping with 

stress
• Helps to balance blood sugar levels 

to assist in diabetes prevention and 
alleviation

• Contains enzymes to improve nutrient 
absorption

FAST FACT:
Annique’s OptiRooibos 

contains potent antioxidants 
and provides 400mg of Green 

Rooibos extract, with a minimum 
of 2 200 ORAC (oxygen radical 

absorbance capacity) per 
capsule, and a polyphenolic 

value of 30%.

Natural Health 
Insurance  

for the Family!

R229
AE/08232/13

R189
AE/08229/12

R179
AE/08228/12

R189
AE/08222/12

R209
AE/08213/12

R189
AE/08212/12

R239
AE/08235/15

ON 
PROMO

THIS 
MONTH

ON 
PROMO

THIS 
MONTH

Do not take 
within two 

hours of any 
perscription 
medication.

Winter Immune Booster 

RECIPE:
1. OptiFlora: 1 capsule 2 times a day
2. OptiBoost and OptiC: 1 capsule 2 – 3 times a day
3. OptiC: up intake of 1 capsule from 1 to 2 times a 

day (take 1 every 2 hours should infection set in)
4. OptiToniQ+: add 16 drops of OptiToniQ+ to your 

bottled water only, drink daily
5. OptiClear and OptiBoost: 1 – 2 daily
6. OptiVite: 2 a day in the mornings for your 

multivitamin needs
7. OptiRooibos: 2 times a day – the antioxidants will 

help fight colds and the flu
8. Avoid sugar and refined carbohydrates completely
9. Dress warm and eat healthy meals
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Mother and Daughter Events
The women in the family are the ones who always 
ensure that we remember birthdays and other 
special occasions. They like being prepared for 
any eventuality and we love that about them. This 
makes them the perfect guests for your Jubilee. 
On your invite, ask them to bring along a list 
of people they need to buy birthday or festive 
season gifts for. Introduce them to the fabulous 
Annique gifting range and help them build gift 
baskets from what’s available, as well as any other 
products they might want.

Who doesn’t 
like a good 
selection of 
cheese and wine 
pairings? They 
are the perfect 
companions to a 
relaxing evening 
where your 
customers have 
the opportunity 
to browse 
Annique’s new 
gifting range 
and any other 
products you 
want to exhibit. 
For customers 
not too keen 
on wine, serve 
Annique Rooibos 
iced tea.

Market Days
If you reside in one of the bigger towns 
or cities, you know that there is always 
a weekend market somewhere. In the 
smaller towns, there might be one 
or two a month. Make use of these 
opportunities. Book a space for your own 
stall and decorate it in such a way that 
it fits the theme of the Annique gifting 
range while also standing out enough to 
draw attention.

Jubilee activity ideas
A Cheese and 
Wine Evening

1

7
3

Jubilee
SEVEN WAYS

The benefits!
1. New customers.
2. Brand new products 

to introduce to your 
customers.

3. Business growth!

2Open House
If you’re comfortable with this type 
of activity, why not open your home 
to customers you usually only see 
when you drop off their Annique 
products? Theme your display areas 
to complement the gifting range 
and take your visitors on a journey 
through the collection of products. 
Offer them something to drink  
from the Annique range, and  
use the time to connect  
with them on a personal  
level. An added benefit:  
this is a low-cost  
activity.

The Annique Jubilee season is on the way, and there 
are plenty of ways you can make use of it to promote 
the gorgeous gifting range launching at the 
2017 Première in August. To help you plan 
your Jubilee, we have a few suggestions on what you 
can do to elevate your business with these activities. 

Activities are a great place to meet new people, and 
any Annique activity gives you the opportunity to 
empower another woman by introducing her to the 
business opportunity. Start a chain 
reaction by helping one woman, 
who will hopefully do the 
same for somebody else. Let’s 
change the world one person 
at a time.
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Visit Corporate Parks
Nobody said Jubilees have to be stationary or 
expensive. Why not take your gifting kit on the road 
and dedicate a day to visiting a corporate park and a 
few select businesses inside it. Call ahead and make 
an appointment to display your products or, if you’re 
feeling adventurous, show up and ask for an empty 
room and 30 minutes to show the range to anybody 
who might be interested.

6

75
Coffee Shop
There’s a special kind 
of ambience you can 
only find in select coffee 
shops. Soft, beautiful 
lighting, antique furniture 
and a setting that 
reminds you of tea and 
scones in an English 
countryside estate. Invite 
a few customers who 
would love exactly this 
to view the gifting range 
while they enjoy a cup of 
Rooibos tea.

Health Days
Because Annique’s products contain 
extract of Rooibos, well known for its 
healing properties, it makes them a great 
addition to events focused on health 
and wellness. These days, taking care of 
yourself isn’t restricted to supplements 
for a healthy heart, kidneys, and eating 
right. You have to take care of your mental 
health as well, and the gifting range is 
a great and inexpensive way to treat 
yourself.

PREMIÈRE KIT
At the Annique Première in August, we 
will be launching our exciting gifting 
range, new standard line additions and 
limited-edition products that 
will tantalise your senses. 
Keep an eye on your 
A-News for the cost of 
this gorgeous Kit, and 
book your spot at this 
amazing event that will 
take place in Gauteng 
and Cape Town in 
August. See the back page 
of the Replique for details.

You have plenty of time to plan ahead. Organise your 
Jubilee in September/October/November and launch the 
gorgeous new Annique Gifting Range.

The Première Kit Rules
1. Only Consultants who attended the Annique 

Summer Garden Première or Consultants who have 
achieved PQV of 2 500 on average per month or a 
total of 5 000 PQV from 1 July 2017 to 31 August 
2017 qualify to order the Première Kit.

2. Only one kit per Consultant whether you attended 
the Première or not.

3. The Kit can only be ordered from 28 August 2017. 
You can add your normal order to your Kit order.

How to Order Your Première Kit
You can order your Première Kit by using the 
Enterprise Portal or by using the Excel Order Form 
via email and fax orders only!

Kit teaser:
2 Fragrances

6 Gifting Range 
Products

2 Resque Products
1 Novelty Item

1 Upsize Product
1 Fun Kiddies  

Product
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W
EEK 1: 3 - 10 JULY 2017

PQ
V 

3 000+ PER O
RD

ER

EARN

100
POINTS

W
EEK 2: 11 - 17 JULY 2017

PQ
V 

2 500+ PER O
RD

ER

EARN

100
POINTS

W
EEK 3: 18 - 24 JULY 2017

PQ
V 

2 500+ PER O
RD

ER

EARN

100
POINTS

W
EEK 4: 25 - 31 JULY 2017

PQ
V 

4 000+ PER O
RD

ER

EARN

100
POINTS

*Images for illustrative purposes only.

You can 
qualify for 
the following 
points by 
reaching an 
amount of 
sales per 
week.

200 – 400 
Points

BAND

1

Gift 
Selfie Stick

Gift 
Selfie Stick
+ Rechargeable  

Power bank
+ Bluetooth Speaker

Christmas in July
3 – 31 July 2017

Gift 
Selfie Stick  
+ Rechargeable 
Power bank

Gift 
Selfie Stick
+ Rechargeable 

Power bank 
+ Bluetooth Speaker
+ Electronic 

Panoramic Phone 
Stand

BAND 

2

BAND 

3
BAND 

4

Week dates Cut-off EFT  Cut-off Credit Card Cut-off Enterprise 
Portal

PQV totals Points

Week 1:  3 – 10 July :  07 July 2017 (14:00) 10 July 2017 (12:00) 10 July 2017 (12:00) 3000+ = 100 points

Week 2:  11 – 17 July :  14 July 2017 (12:00) 17 July 2017 (12:00) 17 July 2017 (12:00) 2500+ = 100 points

Week 3:  18 – 24 July : 21 July 2017 (12:00) 24 July 2017 (12:00) 24 July 2017 (12:00) 2500+ = 100 points

Week 4:  25 – 31 July : 29 July 2017 (14:00) 31 July 2017 (14:00) 31 July 2017 (12:00) 4000+ = 100 points

500 – 900 
Points

1 000 – 2 900 
Points 3 000+ Points

Personal Sales:
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W
EEK 4: 25 - 31 JULY 2017

1. Competition dates:  3 – 31 July 2017
2. All consultants registered before 31 July 

2017 are eligible to enter.
3. Gifts are not transferable.
4. Weekly orders have to be invoiced and 

paid by dates indicated.
5. The total per invoice to receive points 

needs to be 
3000+ PQV in Week 1
2500+ PQV in Week 2
2500+ PQV in Week 3
4000+ PQV in Week 4

Example: 
• If you order 2000 PQV on Day 1 of week 

1 and 1000 PQV on Day 3 of Week 1 you 
will not qualify for points.

• If you order 3 000 PQV on Day 1 of week 
1 and 3 000 PQV on Day 4 of week 1, 
you will receive 200 points.

• If you order 10 000 PQV in Week 1 you 
will receive 300 points. (The minimum 
PQV per order needs to be achieved.)

• The same principle applies for Week 2, 
3 and 4.

• You cannot add to the order.
• The minimum PQV per order needs to 

be achieved as indicated.
6. The Gifts in the different Bands are 

accumulated throughout the month.
Example:  
If you qualify for 100 points in Week 
1 Plus 200 points in Week 2 Plus 600 
points in Week 3 you will qualify for  
the Gift in Band 2.

7. Although every effort will be 
made to prevent out-of-stock 
situations, Annique cannot 
be held responsible for non-
qualification due to stock 
fluctuations.  Please confirm 
stock availability when 
placing your order. 

8. Gifts will be auto invoked and 
sent directly to winners with 
their orders from 29 August 
2017 – 31 October 2017.

9. All queries for this 
competition will close on  
31 August 2017.

10. For more information contact 
your Sponsor or the Annique 
Customer Care Department 
at  
012 345 9800 or 
suggestions@annique.com.

 The decision of Annique 
management will be final and 
no correspondence will be 
entered into.

11. A new Consultant registered 
in July can participate in the 
competition. The QV of the 
kit plus the PQV of orders will 
count towards points.

*Images for illustrative purposes only.

Sponsors, motivate and support  
your Consultant to place and order and earn 
points. For every Consultant in your team that 
achieves 100 points, the Sponsor will receive a 
ticket into a lucky draw.

1. Competition dates:  3 – 31 July 
2017

2. For every 100 points your 
Consultant qualify for in Week 1-4 
the direct Sponsor will receive one 
ticket into the Lucky Draw.

3. You as the Sponsor of your team 
need to have 2500 PQV (Personal 
Qualifying Value) to qualify for 
tickets into the draw.  

 Remember 2500 PQV allows you 
to qualify for Additional Discount 
on the ABC Plan Grid for Personal 
Sales, Team Building, Generations 
& Rewards.

4. Your own PQV will not qualify for 
extra tickets in this section of the 
competition.

5. Your PQV will count for your 
Sponsor’s tickets into the draw.

6. The draw will take place on 

 15 August 2017 during the EXCO 
meeting at Annique Home Office.

7. Winners to be announced in the 
A-News in the week thereafter.

8. Gifts will be auto invoked and sent 
directly with your order from 
29 August 2017.

Competition Rules:  
SPONSOR SALES

Competition Rules: PERSONAL SALES

Sponsor Gift

Gift
5 x Tablets

VALUE: R2 300 each

Gift
25 x Dual USB Chargers

VALUE: R150 each

Gift
10 x 500GB portable 

hard drives
VALUE: R850 each

Lucky 
Draw
GIFTS
VALUE  

R23 750 

More points 
earned = 

more tickets 
into the lucky 

draw.

3 – 31 July 2017
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3 How did your Sponsor, Valerie Els, help you achieve these targets? Tell us how she encouraged you and what makes her a good leader.My sponsor personally trained, motivated and helped me throughout 
the whole process. She immediately proposed that we attend some 
regional training by Eliska Swanepoel in Potchefstroom and she 
travelled quite far in order to attend with me. My personal preference 
is to always back practical activities with theory and I am thankful that 
Valerie understood that I would have to be trained in order to have the 
self-confidence and know-how to sell Annique products well. She has 
been a very good leader in the sense that she leads by example.

4 What advice and encouragement 

do you have for new recruits?

I really ENJOY Annique as well as my family. I 

love meeting the staff at HO and meeting other 

Consultants. To me Annique is a family and I 

love being part of it. I believe that if you see and 

experience the value of the products for yourself 

and you take the time and finances to attend some 

training and events, you will become as passionate 

about it as I am. I also believe that one must be 

passionate about each individual client and take 

the time to make personal contact with each one.

2 How did you reach all three Fast Start 
targets with R33 197 in only 30 days?
I attribute much of my success to the fact that the 
DermaLIFT II was on promotion during my first 
three months. I sold quite a few of these to ladies I 
knew were already using Annique. I made use of 
the information and photos in the Product Training 
Manual to put these together. Most of the ladies that 
I sent this series of informative messages/photos to 
decided to buy. The great thing about selling the 
DermaLIFT is that most clients also order additional 
products to use with it, like the Miracle Tissue Oil.

Meet ’s

Dene Els, Fast Start Standout!
The first 90 days in your career as an Annique Consultant is your Fast Start 
period. At Annique, we know that the more products you use and have on 
hand to sample, the more your customers will buy. That is why we reward 
you, as a new Consultant, and your Sponsor with FREE product rewards or 
cash that can be used to add to the samples you demonstrate or to add 
to the product you sell, it’s your choice. 

We asked Dene Els from Kroonstad in the Free State a few questions 
to get insight into why she became a direct seller and how she did so 
exceptionally well during her first month with Annique Health and Beauty.

Super Stars

Dene Els

1 Why did you decide to join Annique? 

My first memory of Annique is the skincare products that my mom 

bought me when I was a teenager! More recently, my husband’s family 

kept me in touch with Annique. I have also been using the products 

myself for the last ten years. During 2016 I spoke with my mother-in-

law, Valerie Els, about changing my moisturiser. I was uncertain about 

the advantages of the Lucid Moisturising Lotion versus the Hydrafine 

Herbal Moisturiser for my skin. Valerie recommended that I become a 

Consultant myself in order to receive proper product training so that 

I can make informed choices in terms of my own products as well as 

start a business by becoming a Consultant.

Dene Els with 
her mother-
in-law and 
Sponsor, 
Valerie Els.

NEW RECRUIT

Dene hosting a 
Pamper Party.
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2 As an up-and-coming Consultant, how do you use 
the Fast Start programme to recruit new Consultants 
for your team?
Most of the people in the new market can afford the smaller kit. This 
means it is affordable for them to start their own business. My new 
Recruits also love that they receive more products as a reward when 
they reach their 40-day target.

3 Partnership is very important when it comes to Fast Start. How do you work with and help your new Recruits to make a success of their first 40 days as a New Consultant.I make sure that every weekend I host a Pamper Party. Every member of my team must invite people so that they can generate sales from this activity. At times I create my own facial combo and forward it to my team so that they can forward it to their WhatsApp contacts.

4 As a Fast Start Leader, how has the 

programme made a difference in your 

Annique business?

It has made things easier and clearer when I have to 

explain how to join the business.

5 Please share with us one or two 
tips on how to recruit using the Fast 
Start programme?
Since I heard about Annique’s travel incentive, I 
have been itching day and night to see the world. 
I want to be able to help people who are less 
fortunate than me. Personally, I want to be able to 
stand back and be proud of the example I set in 
life and in business. Money is important but it’s  
not what counts when you’re doing ‘stock take’ 
of your life after 80 years on earth. I believe that 
when you do what you love and you do it for the 
right reasons, the money will come.

The Fast Start Programme is available to all new Consultants and their 
Sponsors. Consultants can win product rewards, and Sponsors can win  
R1 200 cash. The Fast Start Programme runs every month. Please visit the 
Enterprise Portal and the previous Repliques for more information.

1 Beauty, please tell us about your 

own experience with the Fast Start 

programme. How were you recruited by 

Irma Viljoen? 
Irma recruited me before the Fast Start programme 

began. We met at a doctor’s surgery office and she told 

my friend everything about Annique and explained 

how the business opportunity works, and I listened as 

well. I was struggling financially, so she gave me four 

teas as testers. I sold all four of them and made enough 

money to buy food for my daughter. It was then that I 

realised the potential this business has, and in a way 

that was my Fast Start. It changed my life.

Beauty Mkhwanazi

Irma Viljoen with 
Manani Manana, 

Beauty Mkhwanazi and 
Sibusiso Buthelezi.

Beauty with her first 
new car, bought with her 

income from Annique!

NEW RECRUIT FAST START LEADER

The Fast Start programme wouldn’t 
be the raging success it is without the 
remarkable Consultants who make it 
happen. They assist, guide 
and give the best advice 
to our new Recruits, and 
we have seen the positive 
results. It’s time to introduce 
you to these Consultants 
and ask them how they 

do it. Meet Beauty 
Mkhwanazi…

By March 2017, 
Beauty and her 

team of 36 potential 
Consultants brought 

in R100 000 in 
Group Sales!
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Buy any of the 5 First-time kits and it will generate PSP for you. 

Value Retail  
Selling 

Price  
(RSP)

Total 
Savings

Savings 
Discount  

%

You Pay Qualifi-
cation 

Volume 
(QV)

Personal 
Sales 

Points 
(PSP)

Get Up & Go Kit R361.50 R235 R161.75 45% R199.75 235 164.91

Introductory Kit R809.50 R525 R363.25 45% R446.25 525 368.42

Office Kit R2 338.50 R1 409 R1 140.85 49% R1 197.65 1 409 988.77

Pamper Kit R3 660.00 R2 199 R1 790.85 49% R1 869.15 2 199 1 543.16

Dream Big Kit R5 155.00 R3 099 R2 520.85 49% R2 634.15 3 099 2 174.74

New Consultants will receive 15% discount on the RSP column of your First-time kit on 
your invoice plus Additional Discount according to the Personal Sales Sliding Scale.

Your easy guide to start ing your own business

Bounty Compensation 
Success Plan

40 DAYS

4 000 POINTS

70 DAYS

START

90 DAYS

FAST START

CONSULTANT:
40 Days at Annique

SPONSOR: 
40 Days at Annique

SPONSOR:
70 Days at Annique

If your new Consultant achieves 
his/her 40 day target, you earn 

If your new Consultant achieves 
his/her 70 day target, you earn 

CONSULTANT: 
70 Days at Annique

 

Well-Done Gift Set

Double-Up Gift Set

R200

R400

CONSULTANT REWARDS

SPONSOR REWARDS

Value: R588

Value: 
R1 097 

your business in

Value: R1 224 

90 DAYS

SPONSOR:
70 Days at Annique

SPONSOR:
90 Days at Annique

If your new Consultant achieves 
his/her 70 day target, you earn 

If your new Consultant achieves 
his/her 90 day target, you earn

CONSULTANT: 
90 Days at Annique

R400

R600

You Are a Star Gift Set

Value: 
R1 376 

Wellness Days

Tea Tastings

Marketing to a business

Perfume Sales

Social Media Marketing

Foot Spas

Pamper Parties

Hand Facials

Exhibitions

Make-up Worskshops

Hosting a slimming 
club for your clients

BUSINESS
MARKETING

EXIBITION

Easily achieve the targets 
on the left by doing a few or 
all of the following activities:

 

CONTACT US: 012 345 9800 / 9801

www.annique.com
Please visit the Enterprise Portal for the rules.

Achieve Personal Sales Points 
(PSP) of 8 000 (including 4 000 
PSP in the first 40 days) and 
qualify for the 

Achieve Personal Sales Points (PSP) 
of 4 000 and qualify for the 

3 July 2017

Achieve Personal Sales Points (PSP) of 
12 000 (including 8 000 PSP in the first 
70 days) and qualify for the 

At Annique, we know that the more products you have on hand to sample, the more 
you can sell. That is why we reward New Consultants their Sponsor with FREE product 
rewards or cash to use as samples you demonstrate or to add to the products you use 
in your business. Your first 90 days in your Annique career is known as the Fast Start 
period. Join today and you can earn additional discount on your Personal Sales 
and you team, plus extra gifts and rewards.

70 DAYS

8 000 PO
INTS

12 000 POINTS
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We create life-changing opportunities everyday!

for Consultants

Success 
Guide

2016 Version 1

We create life-changing opportunities everyday!

for Consultants

Success 
Guide

2016 Version 1

FIRST-TIME KITS FOR NEW CONSULTANTS

Get Up & Go Kit
Value: R361.50

RSP: R235
New Consultant Pays R199.75

PSP: 164.91

AI/19006/16

Pamper Kit
Value: R3 660
RSP: R2 199

New Consultant Pays R1 869.15
PSP: 1 543.16

AI/19009/16

Dream Big Kit
Value: R5 155
RSP: R3 099

New Consultant Pays R2 634.15
PSP: 2 174.74

AI/19010/16

Bladder & Kidney Tea 50g R55.00
Colon Cleanse Tea 50g R55.00
Detox Tea 50g R55.00
Resque Crème 30ml R169.00
Forever Healthy 
Recommendation Wheel

R7.50

English and Afrikaans 
Success Guide and Product 
Catalogue on CD

R20.00

Success Guide for Consultants
E N G L I S H  A N D  A F R I K A A N S

Product Catalogue
2016 Version 1

Introductory Kit
Value: R809.50

RSP: R525
New Consultant Pays R446.25

PSP: 368.42

AI/19007/16

Office Kit
Value: R2 338.50

RSP: R1 409
New Consultant Pays R1 197.65

PSP: 988.77

AI/19008/16
Essense Rooibos Miracle Tissue Oil 100ml R339.00
Essense Sensi Crème 50ml R179.00
Lucid Ultimate Moisturiser for Dry Skin 50ml R389.00
Sensitìv Soothing Moisturiser R389.00
Resque Crème 30ml R169.00
Resque ZeroAche+ 75ml R179.00
Delight EDP 30ml R159.00
Forever Healthy OptiFlora 30 capsules R239.00
Bladder & Kidney Tea 50g R55.00
Stomach Tea 50g R55.00
Colon Cleanse Tea 50g R55.00
Detox Tea 50g R55.00
English and Afrikaans Success Guide and 
Product Catalogue on CD 

R20.00

Product Catalogue R49.00
Forever Healthy Recommendation Wheel R7.50

Delight EDP 30ml R159.00
Resque Crème 30ml R169.00
Resque ZeroAche+ 75ml R179.00
Bladder & Kidney Tea 50g R55.00
Stomach Tea 50g R55.00

Colon Cleanse Tea 50g R55.00
Relax Tea 50g R55.00
Detox Tea 50g R55.00
English and Afrikaans 
Success Guide and Product 
Catalogue on CD

R20.00

Forever Healthy 
Recommendation Wheel

R7.50

Success Guide for Consultants
E N G L I S H  A N D  A F R I K A A N S

Product Catalogue
2016 Version 1

Success Guide for Consultants
E N G L I S H  A N D  A F R I K A A N S

Product Catalogue
2016 Version 1

Essense Rooibos Miracle Tissue Oil 100ml R339.00
Essense Sensi Crème 50ml R179.00
Essense Liquid Skin Nutrition Spray 100ml R179.00

Essense Moisture Masque 50ml R219.00
Essense Crème Exfoliator 50ml R169.00
Lucid Ultimate Moisturiser for Dry Skin 50ml R389.00
Hydrafine Normalising Cleansing Milk 150ml R229.00
Hydrafine Ideal Herbal Moisturiser 50ml R279.00
Hydrafine Absolute Balancing Freshener 100ml R189.00
Beyond Beauty EDP 30ml R159.00
Resque Crème 30ml R169.00
Resque ZeroAche+ 75ml R179.00
Forever Healthy OptiFlora 30 capsules R239.00
Bladder & Kidney Tea 50g R55.00
Stomach Tea 50g R55.00
Colon Cleanse Tea 50g R55.00
Detox Tea 50g R55.00
Strawberry Lifestyle Shake 500g R399.00
Printed English Success Guide plus CD R60.00
Forever Healthy Recommendation Wheel R7.50
Product Catalogue R49.00
Skin Care User Guide Wheel R7.50

Forever Young Revitalising Cream 50ml R559.00
Essense Rooibos Miracle Tissue Oil 100ml R339.00
Essense Sensi Crème 50ml R179.00
Essense Intense Repair Serum 30ml R349.00
Essense Liquid Skin Nutrition 100ml R179.00
Essense Moisture Masque 50ml R219.00
Essense Crème Exfoliator 50ml R169.00

Lucid Ultimate Moisturiser for Dry Skin 50ml R389.00
Hydrafine Normalising Cleansing Milk 150ml R229.00
Hydrafine Ideal Herbal Moisturiser 50ml R279.00
Hydrafine Absolute Balancing Freshener 100ml     R189.00
Synergy Even Skin Moisturiser 50ml R239.00
Ambition EDT 30ml R139.00
Beyond Beauty EDP 30ml R159.00
Resque Crème 30ml R169.00
Resque Mist 100ml R209.00
Resque ZeroAche+ 75ml R179.00
Forever Healthy OptiFlora 30 capsules R239.00
Bladder & Kidney Tea 50g R55.00
Stomach Tea 50g R55.00
Colon Cleanse Tea 50g R55.00
Detox Tea 50g R55.00
Strawberry Lifestyle Shake 500g R399.00
Printed English Success Guide plus CD R60.00
Forever Healthy Recommendation Wheel R7.50
Skin Care User Guide Wheel R7.50
Product Catalogue R49.00

2016

2016

* RSP = Retail Selling Price | PSP = Personal Sales Points

VERSION 3: 3 July 2017

VERSION 3: 3 July 2017
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• Nourish, soothe and revitalise scalp and hair
• Protect against hair loss, brittle hair and split ends
• Improve shine, growth, thickness and density
• Contribute to moisture retention in hair
• Relieve eczema and dryness 
• Rejuvenate lifeless hair

In a nutshell, Hair Nutrition+ helps to do the 
following for your hair:

A good hair day is something most of us strive for, men 
and women alike. It gives us confidence, empowers 
us, and makes us feel like we can conquer the world. 
Annique’s Hair Nutrition+ can help put the life back into 
your hair, while at the same time helping to relieve any 
hair challenges you might have.

In a study commissioned by a professor for use in cosmetic applications, 
and carried out by an independent laboratory in France, Rooibos was 
perceived to positively affect the hair and hair growth. In a 90-day trial, 
the action of a lotion containing a broad-spectrum Rooibos extract was 
compared with a placebo lotion without Rooibos. The trial participants 
were healthy men and women experiencing hair loss. At trial-end using 

a videotrichogramme that measures hair density and hair 
growth speed, the laboratory noted that a significant 

increase in the speed of hair growth had 
occurred in the 

participants 
using the 

Rooibos 
lotion.

Ingredients that make Hair Nutrition+  
a must-have:

• Antioxidants for free-radical scavenging benefit
• Anti-ageing properties
• Anti-inflammatory, which soothes and relieves 

irritations such as itchy, dry skin, eczema and sunburn
• Aids in maintaining hair colour (natural or artificial) 

Cr
ow

ni
ng

 G
lo

ry

My husband suffered from  
hair loss and his hair got brittle.  

So, I decided there is only ONE way 
to treat his hair! He started using 

Annique’s Hair Nutrition+ two months 
ago by applying it every day on his hair 

and scalp.  
We can’t believe the huge improvement 
in his hair growth since he started using 

it. His hair also got stronger.  
I recommended this product to  

friends of mine and will definitely 
promote the magnificent  

results of this product in future! 
Thea Basson

AFTER

BEFORE

Rooibos extract

An all-in-one vitamin complex that boosts scalp and hair: 
Vitamins E, C, B3, B5 and B6

Vitamin E – ‘The Protector’ – for antioxidant, moisturiser and UV 
protection

Vitamin C – ‘The Protective Corrector’ – provides firmness, 
antioxidants.

Vitamin B3 or PP – ‘The Energiser’ – It is necessary for cell 
metabolism, strengthens hair and scalp, and assists in hair growth. 

Calcium Pantothenate – ‘The Moisturiser’ – Converts into 
free Vitamin B5 that aids in skin soothing, woundhealing, and 
moisturising.

Vitamin B6 – ‘The Cell Activator’ – It is essential for normal skin 
metabolism.

R149
AA/01174/13

TESTIMONIAL
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INDEPENDENT CONSULTANT AGREEMENT
Between 

K2014144230 t/a ANNIQUE HEALTH AND BEAUTY
(Registration number: 2014/144230/07)

(hereinafter referred to as “Annique”)
and 

THE INDEPENDENT CONSULTANT AS SET OUT IN ANNEXURE “A” 
in respect of Your Annique Business

1. INTRODUCTION
1.1 Annique conducts a multi-level marketing business as described in the 

Success Guide and referred to as the Annique Business.
1.2 This Independent Consultant Agreement sets out the terms and 

conditions upon which You, the Independent Consultant, will participate 
in the Annique Business.

2. DEFINITIONS
2.1	 Except	where	a	word	or	phrase	is	defined	in	this	Agreement,	terms	

defined	in	the	Success	Guide	will	apply	in	the	interpretation	of	this	
Agreement. 

2.2 In the event that a conflict exist between the terms and conditions 
detailed in this Agreement and those terms and conditions 
contained in the Success Guide, the terms and conditions specified 
in this Agreement will prevail.

2.3 The following terms will have the following meanings:
 Acceptance: acceptance of You as an Independent Consultant in terms of 

the procedure set out in the Success Guide;
 Agreement: This agreement; the Success Guide and the registration 

form;
 Annique:	Annique	Health	and	Beauty	Proprietary	Limited,	a	company	

registered	in	terms	of	the	Company’s	Act	in	the	Republic	of	South	Africa,	
(with registration number 2014/144230/07);

 Annique Profit Plan: the	Annique	profit	plan	that	determines	the	Volume	
Discounts on personal sales and group sales volumes and other incentives 
attributable to Independent Consultants, as set out in the Success Guide;

 Annique Business:	the	Annique	business	opportunity	and	reward	
structure	of	Sponsor/Promoter	and	Downlines,	as	more	fully	described	
and explained in the Success Guide;

 Annique Products: products	sold	by	Annique;
 CPA:	Consumer	Protection	Act,	No	68	of	2008,	as	amended	from	time	to	

time;
 Days: any	day	of	the	week	excluding	Saturdays,	Sundays	and	public	

holidays;
 Independent Consultant, You, Yourself:	You	as	signatory	to	this	

Agreement	whose	full	name	appears	below	your	signature;	
 Registration Form: the Registration Form that You are required to 

complete prior to enrolling in the Annique Business and to which this 
Agreement is attached; 

 Sponsor/Promoter Support Services: the support services that You 
provide	to	Your	Downline/s	and	Your	Sponsor/Promoter	provides	to	You,	as	
set out in the Success Guide;

 Success Guide: the Annique business guide giving comprehensive 
details of the Annique Business;

 VAT:	Value	Added	Tax;	and
 Volume Discounts:	Additional	Discounts	in	the	Annique	Profit	Plan
3. CONTRACTUAL ARRANGEMENTS
3.1 This Agreement, the Success Guide and the Registration Form govern 

the arrangements between You and Annique in respect of the Annique 
Business	(including	the	sale	of	Annique	Products).

3.2	 By	signing	this	Agreement,	You	confirm	that	You	have	received	and	read	
the	Success	Guide	and	the	Registration	Form	and	agree	to	be	bound	by	
the terms and conditions of this Agreement, the Registration Form and 
the	Success	Guide	respectively.

3.3	 In	the	event	of	a	conflict	between	what	is	set	out	in	this	Agreement	and	
the Success Guide, the terms and conditions of this Agreement will 
prevail.

3.4 You are specifically referred to the “Amendments” section in the 
Success Guide with regard to the process that will be followed by 
Annique in amending the Success Guide.

4. COOLING OFF PERIOD
	 You	may	cancel	this	agreement	in	writing,	within	5	(FIVE)	business	days	

of	signing	it,	and	return	all	Annique	products	already	delivered	to	you	
within	10	(TEN)	business	days	from	date	of	delivery	to	you.	You	also	need	
to return all promotional material to us. The “returned goods” must be 
unopened and in a resalable condition. Should goods be opened and /or 
used Annique retains the right to charge reasonable restoration and/ or 
repackaging costs.

	 Annique	will	reimburse	you	for	the	costs	of	the	returned	goods	(less	any	
restoration and/repackaging costs as stated above) and less shipping and 
handling charges as set out in the Success Guide.

5.	 THE ANNIQUE BUSINESS 
5.1	 You	will	participate	in	the	Annique	Business	as	an	Independent	

Consultant and You will conduct Your Annique Business in accordance 
with the Terms and Conditions outlined in the Success Guide.

5.2	 As	an	Independent	Consultant,	You	will	amongst	other	things–
5.2.1	 receive	the	benefits	and	rewards	outlined	in	the	Success	Guide	and	in	

the	Profit	Plan.	Should	you	wish	to	participate	in	the	Annique	Leadership	
program	you	must	recruit	consultants	and	maintain	the	network	structure	
as	detailed	in	the	Profit	Plan;

5.2.2	 sell	Annique	Products	to	Your	customers;
5.2.3	 provide	the	Sponsor/Promoter	Support	Services	to	Your	Downline/s	as	set	

out in the Success Guide; 
5.2.4	 receive	Sponsor/Promoter	Support	Services	from	Your	Sponsor/Promoter	

on the basis set out in the Success Guide;
5.2.5	 participate	in	the	Annique	Profit	Plan.
5.3	 Your appointment as an Independent Consultant, whether expressed 

or implied, will not be construed as creating a relationship of 
employer and employee between You and Annique. It is recorded 
that You are an independent contractor and not an employee 
of Annique and, as such are, not entitled to any of the benefits 
available to Annique’s employees. Accordingly, You will acquire no 
rights in respect of redundancy or retrenchment and accordingly no 
retrenchment procedures will be followed on termination of this 
Agreement for any reason whatsoever. 

5.4	 You	acknowledge	that	You	are	not	an	agent	of	Annique	and	will	have	no	
authority	to	bind	Annique	in	any	way	or	to	incur	any	debt	or	other	liability	
or	to	obtain	any	credit	facilities,	either	in	the	name	of	or	on	behalf	of	
Annique.

6.	 SERVICES RENDERED BY YOUR SPONSOR/PROMOTER
6.1	 Your	Sponsor/Promoter	will	render	the	Sponsor/Promoter	Support	

Services	to	You,	independently	of	Annique,	as	set	out	in	the	Success	
Guide.

6.2	 As	consideration	for	the	Sponsor/Promoter	Support	Services,	You	will	
cede, from time to time, some or all of Your rights to receive Additional 
Discounts	to	Your	Sponsor/Promoter	in	terms	of	the	Annique	Profit	Plan	
(“Sponsor Cessions”).

6.3	 The	Sponsor	Cessions	referred	to	in	Clause	6.2	above,	are	stipulations	
made	in	favour	of	Your	Sponsor/Promoter	which	Sponsor	Cessions	will	
be	considered	to	have	been	made	by	You	and	accepted	by	Your	Sponsor/
Promoter.	

7. SERVICES RENDERED BY YOU
7.1	 You	will	render	the	Sponsor/Promoter	Support	Services	to	Your	Downline/s	

independently	of	Annique	as	set	out	in	the	Success	Guide.
7.2	 In	rendering	the	Sponsor/Promoter	Support	Services	to	Your	Downline/s,	

You	will	comply	with	all	the	provisions	of	the	CPA	as	may	be	applicable	to	
such services rendered.

7.3	 As	consideration	for	the	Sponsor/Promoter	Support	Services	rendered	
by	You	to	Your	Downline/s,	You	will	be	entitled	to	a	fee	based	on	the	
Additional Discounts which will be determined and paid in accordance 
with	the	Annique	Profit	Plan.	In	this	regard,	Your	Downline/s	will	cede	

some or all of their rights to receive Additional Discounts from Annique 
to You (“Downline Cessions”). You will be deemed to have accepted the 
Downline Cessions.

8.	 CESSION ARRANGEMENTS
8.1	 You	hereby	appoint	Annique	to	administer	the	Sponsor	Cessions	and	

Downline	Cessions	(as	the	case	may	be)	on	Your	behalf.
8.2	 Annique	consents	to	the	administration	of	Sponsor	Cessions	and	

Downline Cessions notwithstanding that such cession will have the effect 
of splitting claims against Annique in respect of the Additional Discounts.

8.3	 Payments	to	You	in	terms	of	the	Downline	Cessions	will	be	in	accordance	
with	the	Annique	Profit	Plan.	

9. DELIVERY OF AND PAYMENT FOR ANNIQUE PRODUCTS
	 You	hereby	undertake	to	ensure	that	You	will	adhere	to	the	provisions	

of	the	Success	Guide	relating	to	the	supply	of	and	payment	for	Annique	
Products.

10. DURATION OF AGREEMENT
	 Subject	to	clauses	16	and	17,	this	Agreement	is	valid	from	the	date	of	Your	

Acceptance as an Independent Consultant. 
11. TRANSFERRING SPONSPORSHIP 
11.1	 You	will	only	be	permitted	to	change	Your	Sponsor/Promoter	under	

exceptional circumstances, with the prior written permission of Annique 
and	Your	immediate	Sponsor/Promoter	and	in	accordance	with	the	
procedures set out in the Success Guide. 

11.2	 Where	applicable,	the	rights	and	obligations	of	Your	Sponsor/Promoter,	
in	terms	of	this	Agreement,	will	be	automatically	assigned	toYour	new	
Sponsor/Promoter	on	transfer	if	this	concession	is	permitted.

12. SALE OF ANNIQUE BUSINESS 
	 You	may	only	sell	Your	Annique	Business	with the prior written approval 

of Annique and on the terms and conditions set out in the Success Guide.
13. HEIRS AND FUTURE SUCCESSORS-IN-TITLE
	 Your	Annique	Business	may	only	be	transferred	to	Your	heirs	and	future	

successors-in-title with the prior written approval of Annique, which 
prior	written	approval	shall	not	unreasonably	be	withheld	and	on	the	
terms and conditions set out in the Success Guide. 

14. SALE OF NON-ANNIQUE PRODUCTS
14.1 As an Independent Consultant, at or above the level of Manager, You 

are	not	allowed	to	sell	any	other	products	or	product	ranges	of	a	similar	
nature,	type	and	/	or	description	to	the	Annique	Products	whether	
personally	or	through	other	Independent	Consultants.

14.2 As an Independent Consultant at or above the level of Manager, You 
are not allowed to become an Independent Consultant for a multi-level 
marketing,	or	direct	selling	company	dealing	in	competitive	products	with	
Annique	which	restrictions	and	limitations	are	as	more	fully	set	out	in	
more detail in the Success Guide. 

15.	 BREACH OF AGREEMENT
15.1	 Should	You	or	Annique	fail	to	comply	with	any	of	Your	respective	

obligations in terms of this Agreement and/or the Success Guide, and fail 
to	remedy	such	breach	(other	than	a	material	breach	as	contemplated	
in	15.4)	within	20	calendar	days	after	receiving	written	notice	from	the	
other	party	to	do	so,	the	other	party	may,	in	addition	to	all	other	remedies	
at	law,	and	without	prejudice	to	its	rights	to	claim	damages	or	specific	
performance, elect to cancel this Agreement, in which case should 
Annique	cancel	this	Agreement	and	without	prejudice	to	any	of	Annique’s	
other	rights,	the	provisions	of	clause	15.3.1	will	apply.	

15.2	 In	addition	to	the	remedies	set	out	in	15.1,	where	You	have	committed	a	
breach,	(other	than	a	material	breach	as	contemplated	in	15.4),	Annique	
may	elect	to	suspend	Your	activities	as	an	Independent	Consultant	during	
the	20	calendar	day	notification	period	or	for	such	further	period	subject	
to	Annique’s	sole	and	absolute	discretion,	until	the	breach	is	remedied	
to	the	reasonable	satisfaction	of	Annique.	Any	benefits	in	terms	of	this	
Agreement	to	which	You	may	become	entitled	to	during	the	suspension	
period	will	only	be	paid	to	You	once	the	breach	has	been	remedied,	and	
of	any	costs	or	damages	suffered	by	Annique	as	a	consequence	of	the	
breach, has been deducted. 

15.3	 Annique	will	be	entitled	to	but	not	obliged,	by	written	notice	to	You,	in	
addition to all other remedies at law and without prejudice to its right 
to	claim	damages	or	specific	performance,	to	immediately	cancel	this	
Agreement	should	You	commit	any	material	breach	in	terms	of	15.4.	
Should Annique elect to cancel this Agreement as a result of a material 
breach:

15.3.1	 Your	Downline/s	will	automatically	move	up	to	your	direct	Sponsor	in	Your	
upline,		unless	Your	upline	is	also	involved	in	this	specific	breach,	in	which	
case Your Downline will move to the next upline Sponsor. 

15.3.2	 You	will	not	be	entitled	to	sell	any	Annique	Products	for	your	own	personal	
sales	or	as	a	Sponsor/Promoter.

15.3.3	 You	will	not	contact	your	Downline/s	nor	receive	any	communication	from	
Annique;

15.3.4	 You	may	be	permanently	barred	from	re-entry	into	the	Annique	Business;	
15.3.5	 You	will	not	attend	any	meeting	with	Your	Sponsor/Promoter	or	Annique	

and/or	your	Downlines;
15.3.6	 You,	Your	heirs	and/or	future	successors-in-title	will	not	be	entitled	to	

claim	or	receive	any	benefits	except	the	net	of	any	amounts	that	have	
accrued	to	You	prior	to	such	material	breach	occurring,	less	any	amounts	
claimable	by	Annique	from	You	or	to	receive	any	further	benefits	
(including	any	volume	discounts);	and

15.3.7	 You	will	not	propagate	any	oral	or	written	defamatory	statements	that	
materially	prejudices	the	name	and	reputation	of	Annique	and/or	any	
other Independent Consultant.

15.4	 A	material	breach,	of	this	Agreement,	which	breach	is	not	capable	of	being	
remedied,	may	include	the	following	and	may	be	exercised	at	the	sole	
discretion of Annique:

15.4.1	 persuading	or	attempting	to	persuade	any	existing	Independent	
Consultant/Downline/s to move to Your Downline or to another Sponsor/
Promoter;	

15.4.2	 propagating	any	oral	or	written	defamatory	statements	directed	against	
Annique	or	any	other	Independent	Consultant	or	any	aspect	of	the	
Annique	Business	or	any	activity	that	materially	prejudices	the	name	and	
reputation	of	Annique	and/or	any	other	Independent	Consultant;	

15.4.3	 failing	to	provide	the	Sponsor/Promoter	Services	to	Your	Downline	as	
contemplated	in	Clause	8;

15.4.4	 You	selling	non-Annique	products,	as	contemplated	in	Clause	14,	without	
the written consent of Annique;

15.4.5	 the	unauthorised	use	by	You	of	Annique’s	logos,	“set	up”,	names,	
trademarks otherwise than as contemplated in the Success Guide;

15.4.6	 You	being	convicted	of	a	criminal	offense;
15.4.7	 You	being	placed	under	administration	or	committing	an	act	of	insolvency	

as	defined	in	the	Insolvency	Act	24	of	1936;	
15.4.8	 proceedings	being	brought	against	You	in	terms	of	which	a	third	party	

order has been granted to sequestrate You or place You under curatorship; 
15.4.9	 where	You	are	trading	as	a	legal	entity	and	an	order	has	been	granted	

against	such	legal	entity	for	the	liquidation	of	the	legal	entity
15.4.10	 where	You	are	trading	under	a	legal	entity	and	such	legal	entity	is	

dissolved or deregistered.
15.5	 The	remedies	as	set	out	in	this	Clause	15	are	without	prejudice	to	any	

other	rights	which	You	and	/	or	Annique	may	have	under	this	Agreement	
or in law.

15.6	 Where	there	is	a	breach	or	other	violation	of	the	relevant	Agreement	and/
or	of	the	Annique	Policies,	Principles	and	Procedures	by	the	Consultant,	
notice	may	be	posted	in	any	Newspaper	by	Annique	recording	its	
disassociation from the Independent Consultants concerned.

16.	 TERMINATION OF AGREEMENT
16.1	 You	may	terminate	Your	Annique	Business	and	this	Agreement	at	any	

time	by	providing	written	notification	to	Annique’s	Head	office	of	Your	
intention to do so as set out in the Success Guide. Your termination will be 
processed in the month of receipt of Your notice of termination.

16.2	 On	termination	of	this	Agreement,	Your	Downline/s	will	automatically	
move	up	to	Your	Sponsor/Promoter	in	Your	upline.

16.3	 On	termination	of	Your	Sponsor/Promoter’s	agreement	with	Annique	for	
whatsoever	reason,	You	hereby	agree	to	automatically	move	up	to	the	next	
Sponsor in Your upline and all the rights and obligations of Your Sponsor 
in	terms	of	this	Agreement	will	be	automatically	assigned	to	Your	new	
Sponsor. 

17. THE CONSUMER PROTECTION ACT (CPA)
17.1	 The	CPA	will	apply	to:
17.1.1	 the	promotion	and	sale	of	the	Annique	Products	and/or	the	Annique	

Business to consumers;
17.1.2	 the	services	that	You	render	as	a	Sponsor/Promoter	to	Your	Downline;
17.1.3 the recruitment of new Downlines as Independent Consultants to sell 

Annique	Products	and	build	networks.
17.2	 As	an	Independent	Consultant,	You	are	obliged	to	ensure	that	You	comply	

with	the	requirements	of	the	CPA,	You	must	keep	abreast	of	changes	or	
interpretations	of	the	CPA	and	modify	Your	conduct	so	as	to	at	all	times	
comply	with	the	requirements	of	the	CPA.

18.	 CESSION OF RIGHTS AND OBLIGATIONS
18.1	 You	may	not	transfer	any	of	Your	rights	and	obligations	under	this	

Agreement	to	anyone	else	without the prior written consent of 
Annique,	which	consent	shall	not	be	unreasonably	withheld.

18.2	 Annique	will	be	entitled	to	cede	and/or	transfer	its	rights	and/or	
obligations under this Agreement.

19. NOTICES AND LEGAL PROCEDURES
19.1	 You	agree	to	accept	any	notices	and	legal	processes	under	this	Agreement	

at the address provided in the Registration Form (this address is known as 
Your domicilium citandi et executandi). 

19.2 If You want to change the address at which You agree to accept 
notices and legal processes, then You must within 7 business days, 
notify Annique of the change in Your address and Your new physical 
address in the Republic of South Africa, Botswana, Lesotho, Namibia, 
Angola, Swaziland, Zambia and Mozambique at which You agree to 
accept notices and legal processes. 

19.3	 If	You	do	not	notify	Annique	of	Your	new	address	as	contemplated	in	
Clause 19.2, You agree that Annique is authorised to send notices to You 
and	carry	out	legal	processes	at	Your	address	on	the	Registration	Form	or	
any	new	address	You	have	given	Annique	proper	notice	of.

19.4	 To	the	extent	allowed	by	law,	if	Annique	sends	a	notice	to	You:
19.4.1	 by	prepaid	registered	post	to	Your	address,	Annique	will	treat	it	as	if	You	

have	received	it	7	(seven)	business	days	after	posting;
19.4.2	 by	hand,	Annique	will	treat	it	as	if	You	have	received	it	on	the	date	of	

delivery;
19.4.3	 by	fax	at	the	fax	number	You	provided,	Annique	will	treat	it	as	if	You	have	

received it at the time of the transmission;
19.4.4	 by	e-mail,	Annique	will	treat	it	as	if	You	have	received	it	at	the	time	the	

e-mail was sent. 
19.5	 When Annique treats a notice as if You have received it by a certain 

date, to the extent allowed by law, this means that Annique does not 
have to prove that You did receive it then and, if You claim that You 
did not receive the notice by that date then You will have to prove it.

20. WHOLE AGREEMENT
 This Agreement together with the Registration Form and Success Guide 

(as amended from time to time) comprises the whole agreement between 
You and Annique.

21. VARIATIONS
	 No	variation	to	this	Agreement	(except	the	Success	Guide)	will	be	of	

any	force	or	effect	unless	in	writing	and	signed	by	both	You	or	Your	
representatives and Annique.

22. INDULGENCES
	 No	indulgence	granted	by	a	party	shall	constitute	a	waiver	of	any	of	that	

party’s	rights	under	this	agreement;	accordingly,	that	party	shall	not	be	
precluded as a consequence of having granted such indulgence, from 
exercising	any	rights	against	the	other	which	may	have	arisen	in	the	past	
or	which	may	arise	in	the	future.

23. SURVIVAL OF OBLIGATIONS
 The rights and obligations in this Agreement relating to performance 

and observance shall survive, and remain binding and enforceable on 
You	and/or	Annique,	subsequent	to	any	termination	or	expiration	of	this	
Agreement.

24. SEPARATE CLAUSES
	 Each	clause	of	this	Agreement	is	separate.	If	any	clause	of	this	Agreement	

is	or	becomes	illegal,	invalid	or	unenforceable	in	terms	of	the	CPA	or	for	
any	other	reason,	it	will	be	treated	as	if	it	had	not	been	written.	This	does	
not make the rest of the Agreement illegal, invalid or unenforceable.

25.	 APPROVALS AND CONSENTS
25.1	 Any	approval	or	consent	given	by	You	or	Annique	under	this	Agreement	

will	only	be	valid	if	it	is	in	writing.
26.	 ACKNOWLEDGEMENT
	 You	confirm	that	You	understand	all	of	the	terms	and	conditions	of	this	

Agreement, as well as the Success Guide, and You have not requested 
any	written	explanations	or	if	You	have	requested	an	explanation,	such	
explanation	has	been	adequately	dealt	with	by	Annique.

27. GOVERNING LAW
	 This	Agreement	is	governed	by	South	African	law	and	must	be	interpreted	

by	the	laws	of	South	Africa.	This	applies	to	You	even	if	You	do	not	live	in	
South Africa and this Agreement was signed outside of South Africa.

28.	 ARBITRATION
28.1	 Any	dispute	regarding	the	interpretation	of	this	agreement,	or	any	matter	

affecting	the	interest	of	any	party,	shall	be	referred	to	arbitration	by	an	
arbitrator	to	be	appointed	by	the	parties	by	agreement,	failing	agreement,	
by	an	arbitrator	appointed	by	the	president	of	the	Law	Society	of	the	
Northern	Provinces.

28.2	 The	arbitration	shall	be	conducted	in	terms	of	rules	agreed	by	the	parties,	
and, failing agreement, in terms of the rules of the Arbitration Foundation 
of South Africa.

28.3	 In	the	interest	of	all	parties	the	arbitration	shall	take	place	as	soon	and	as	
expeditiously	as	possible.

28.4	 The	arbitration	shall	be	held	in camera.
28.5	 The	decision	of	the	arbitrator,	including	any	award	of	costs,	shall	be	final	

and	binding	on	the	parties	and	any	party	may	apply	to	have	the	award	
made an order of court.

28.6	 This	paragraph	shall	not	preclude	a	party	from	obtaining	urgent	relief	by	
way	of	court	proceedings.

29. PERSONAL INFORMATION
	 The	personal	information	hereby	provided	by	the	Independent	Consultant	

will	be	used	and	processed	as	is	necessary	to	carry	out	actions	and	
functions for the conclusion or performance of the agreement entered 
into between Annique and the Independent Consultant as well as to 
inform the Independent Consultant of additional goods and/or services 
that could be of value to the Independent Consultant. The Independent 
Consultant acknowledges that he/she/it has a right to object to the 
processing of their personal information for marketing purposes and 
unless	expressly	stated	otherwise	hereby	consents	to	their	information	
being	used	by	Annique	for	the	abovementioned	purposes.

Signed on _____________ at ________________________________

_____________________
Witness 1

_____________________   _______________________________
Witness 2  Independent Consultant

Signed on _____________ at ________________________________

_____________________
Witness 1

_____________________   _______________________________
Witness 2  Annique Health and Beauty 

Annexure “A”
ATTACH A COPY OF THE REGISTRATION FORM

HOW TO REGISTER
1. Complete ALL the details neatly and sign (with 

a black pen) the Annique registration form with 
your Sponsor's assistance to apply for an Annique 
Independent Distributorship.

2. Ensure that your Sponsor's details are completed in 
full on the form before sending it to Annique.

OTHER DOCUMENTS REQUIRED
• Signed registration form (with Sponsor 

details); 

• Copy of your ID-document; 

• Order for your First-time kit

FAX / EMAIL REGISTRATION
We will accept all the above documentation  
via fax or email.
The original documentation has to be mailed or 
delivered to Annique.
Compulsory field:

Independent Consultant registration form

Name of account holder

Type of account (NO credit card accounts)

Bank name

Account number

Branch number

  

TERMS & CONDITIONS to facilitate the crediting of 
your account with additional discount:

I authorise Annique Health and Beauty to 
electronically credit my bank account with additional 
discount subject to the following conditions:

1. Additional discount payments are made on or 
before the 25th of the next month;

2. I agree to pay a service fee in the event of a 
charge being levied against Annique as a result 
of non-payment of my credit card or my account.

3. These bank details will remain in effect until 
altered by or terminated by myself in writing.

4. This Independent Consultant Agreement shall 
remain in full force and effect until terminated by 
myself or Annique in writing.

5. I agree to the Terms & Conditions and Policies 
and Procedures of Annique Health and Beauty as 
detailed on the reverse side, in order to qualify 
for additional discount.

6. I understand that all tax and VAT is for my own 
account and responsibility and that I must 
comply with the law of the land.

7. I understand that I must pay an administration 
fee for each invoice.

ADDITIONAL DISCOUNT DEPOSIT

Private Bag X2 Elarduspark 0047   
South Africa + 27 12 345 9800 fax 086 584 7832
registrations@annique.com   www.annique.co.za

K2014/144230 t/a Annique Health and Beauty  
Reg. No. 2014/144230/07

WITNESS:

Signed for and on behalf of  
Annique Health and Beauty

Original joining date          

I have read and fully understand the Terms and Conditions of my relationship with Annique 
as set forth on the reverse side of this Registration Form and in the Policies, Procedures and 
Principles Document as outlined in the Success Guide and by signing this Registration Form,  
 I agree to be bound and strictly abide by them should my application be successful.

COMPULSORY FIELD

I confirm that I have received an Introductory Training session from my Annique Sponsor 

before signing on as an Annique Consultant:  

Title: Language:

Mr    Mrs    Miss    Dr    Prof  Afr.    Eng.   Other 

Applicant's SURNAME

Applicant's FULL BIRTH NAMES

Preferred NAME

Husband / Wife / Partner's Cell and Email:

Husband / Wife / Partner's NAME and SURNAME

ID-Number

    
Passport Number (if not RSA citizen)          Country

         
Date of birth

      Single    Married 

Race: Male/Female:

Black    Coloured    Indian    White    Other            

Postal address

 Code 

Tel (home/work)     

Tel (cellphone)    

Fax    

e-Mail 

I would like to receive Annique information via:  SMS    e-Mail 

Signed by Applicant and date

Surname and First Name of SPONSOR:

SPONSOR INFORMATION

Sponsor registration number       

CONSULTANT REGISTRATION NUMBER
For office use only      

          

Street number and name   

Unit number and name

(if applicable)  

Suburb  

City   Province 

Country  Code 

Date

M DM D Y Y Y Y

Version 1/10/16 ENG

Onafhanklike Konsultant-registrasievorm

Naam van rekeninghouerTipe rekening [geen kredietkaarte]Banknaam

Rekeningnommer
Taknommer

 
 

TERME EN VOORWAARDES om die oorbetaling van 

addisionele-afslag in jou rekening te fasiliteer:

Ek gee hiermee toestemming dat Annique Health 

and Beauty elektroniese oorbetalings in die 

bogenoemde rekening kan doen onder die volgende 

voorwaardes:1. Addisionele-afslag betalings word op of voor die  

25ste van die volgende maand gemaak;

2. Ek onderneem om enige diensfooie te betaal vir 

enige kostes wat Annique aangaan gegewe nie-

betaling van my kredietkaart of rekening.

3. Hierdie bankbesonderhede sal in plek bly totdat 

dit deur myself skriftelik verander of opgehef 

word.4. Hierdie Onafhanklike Konsultant ooreenkoms 

sal in volle werking bly totdat dit deur myself of 

Annique skriftelik beëindig word.

5. Ek stem saam met die Terme en Voorwaardes, 

Beleid en Prosedures van Annique Health and 

Beauty, soos agterop uiteengesit is, om te kan 

kwalifiseer vir addisionele afslag.

6. Ek verstaan dat alle belastings en BTW vir my eie 

rekening en verantwoordelikheid is en dat ek die 

wette van die land moet nakom.

7. Ek verstaan dat ek 'n administrasiefooi vir elke 

faktuur moet betaal.

ADDISIONELE-AFSLAG DEPOSITO

Privaatsak X2 Elarduspark 0047   

Suid-Afrika + 27 12 345 9800 faks 086 584 7832

registrations@annique.com   www.annique.co.za

K2014/144230 t/a Annique Health and Beauty  

Reg. No. 2014/144230/07

GETUIE:

Geteken namens Annique Health 

and Beauty

HOE OM TE REGISTREER

1. Vul AL die besonderhede op die Annique 

registrasievorm in [met 'n swart pen] en teken dit 

met die hulp van jou Promotor om aansoek te doen 

om 'n onafhanklike Annqiue Verspreider te word.

2. Verseker dat jou Promotor se besonderhede ook 

volledige ingevul word, voor die vorm na Annique 

gestuur word.
ANDER DOKUMENTE BENODIG

• Getekende registrasie vorm met Promotor 

besonderhede;
• Afskrif van ID-dokument;

• Bestelling vir beginnerstel.

FAKS / E-POS REGISTRASIE

Ons sal al die bogenoemde dokumentasie via faks of 

e-pos aanvaar.Die oorspronklike dokumentasie moet na Annique 

gepos word.Invul van hierdie seksie is verpligtend:

Oorspronklike aansluitingsdatum  
  

  

Ek het die Terme en Voorwaardes gelees en verstaan my ooreenkoms met Annique soos daarin 

uiteengesit is, asook die Beleid, Prosedures en Beginsels en deur die ondertekening van hierdie 

Registrasievorm soos uit eengesit is in die Suksesgids verbind ek my daaraan en onderneem ek 

om streng daarby te hou, indien my aansoek aanvaar word.

INVUL VAN HIERDIE SEKSIE IS VERPLIGTEND

Ek bevestig dat ek 'n Inligtingsessie van my Annique Promotor ontvang het, voor hierdie 

aansoek as Annique Verspreider geteken is:   

Titel: 

Taal:

Mnr    Mev    Mej    Dr    Prof  
Afr.    Eng.   Ander 

VAN

VOLLE GEBOORTENAMENOEMNAAM

Eggenoot / Maat Selfoon en E-pos:

Eggenoot / Maat NAME en VAN

ID-Nommer

 
 

 

 

Paspoortnommer (nie-RSA burger) 
 

 
       Land

         

Geboortedatum

 
 

   
 

  Enkel    Getroud 

Ras: 

Manlik/Vroulik:

Swart    Kleurling    Indiër    Wit    Ander   

       

Posadres

 Kode 

Tel (huis/werk)   

  

Tel (selfoon)  

  

Faks  

  

e-Posadres 

Ek wil graag Annique inligting ontvang deur:  
SMS 

   e-Pos 

Geteken deur Verspreider

Datum

Van en Voornaam van PROMOTOR:

PROMOTOR INLIGTING
Promotor Registrasienommer 

 
 

 
 

 
 

VERSPREIDER REGISTRASIENOMMER

Slegs vir kantoor gebruik     
 

 
 

 
 

 
 

Straatnommer en naam  

 

Kompleksnommer en naam
(indien van toepassing) 

 

Voorstad 
Stad  

 Provinsie 

Land 

 Kode 

M
DM

D J J J J

Weergawe 1/10/16 AFR

1 Complete the registration 
form and first-time kit order

The new Consultant completes a registration 
form and chooses one of the five First-time 

kits with her first order. The first order must 
be a kit order and it will only be executed 

directly from the Annique Home Office. The 
Kit will be the RSP amount minus 15% discount. You can 
order as many extra products and special offers as you like 
at 15% discount until the new Consultant reaches 2 500 
Career Sales Points (CSP). After reaching 2 500 CSP you will 
be on 20% discount off-invoice forever.

If a new Consultant orders either the Get Up and Go Kit 
or Introductory Kit, they will have to order extra products 
so that their total adds up R750 (RSP), the minimum order 
amount, before discount.

2 Send us the documents

You, as the Sponsor, add a R20 Administration Fee to the 
first-time kit order and send it, along with a copy of the 
Recruit’s ID, to the Registrations Department at Annique 
Home Office:

• Email: registrations@annique.com

• Fax: 086 584 7832.

3 Receive a membership number

We will add a unique Annique membership number to the 
first order and send it to the new Consultant. This unique 
number must be used on all orders, products, complaints 
and correspondence with Home Office.

4 Check your delivery options

If the first order is for R2 500 (RSP) or more, it will be 
delivered to the new Consultant free of charge. If the 
order is for less than R2 500, the new Consultant will pay 
the applicable courier fee.

No orders under R750 will be processed. A minimum order 
of R2 500 RSP is needed to qualify for free delivery. Orders 

to the value of between R750 and R2 499 will be charged at 
between R50 and R100 per delivery, depending on your specific 
location. Please check with Customer Care to clarify the exact 
charges for your delivery.

For queries about your order: orderqueries@annique.com

Product queries: suggestions@annique.com or visit the  
Annique Enterprise Portal: www.anniquestore.co.za 

For information about your package: orderqueries@annique.com

For membership numbers, new registrations, monthly sales figures, 
address changes, email changes and additional-discount queries: 
registrations@annique.com

Export queries: marie.potgieter@annique.com

Credit notes: crmdept@annique.com

Namibia queries: namorders@annique.com

FREQUENTLY

ASKED

QUESTIONS To make life a little easier and save 
you some time, here is a quick guide 
on how to sign up a new Consultant 
and who to contact at Home Office 
for specific queries.HOW TO SIGN UP A 

NEW CONSULTANT

FUTURE ORDERS

ANNIQUE HEALTH AND BEAUTY 
HOME OFFICE EMAIL ADDRESSES
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Island Shopping

Nala Boutique 
(Vihamanafushi)
Did you forget to pack an 
extra swimsuit? Nala Boutique 
is where you will find stylish 
beachwear and fashion, 
souvenirs, gifts and all manner 
of trinkets for the family back 
home. If art is close to your 
heart, you will find a beautiful 
range of Maldives-influenced 
art and designs. This boutique 
also caters for those of us 
who tend to forget necessities 
like toiletries or like to keep 
a snack in our handbags for 
emergencies.

at its best
Male Local Market and Fish 
Market
The local market might be small, but it 
is jam-packed with flavour. If you want to 
get a taste of the local fruits, vegetables, 
and spices, the Male Local Market is the 
place you will find it. When you visit, make 
sure you taste the bananas. You’ll be in 
for a pleasant surprise.

Seafood lovers will be spoiled for 
choice at the Male Fish Market. With a 
wide variety of fresh fish and a mix of 
seafood, this market will guarantee you 
an afternoon braai or evening dinner in 
true island fashion. Like they say, when in 

Rome… Or in this case, when in 
the Maldives!

Street Markets
Who doesn’t love a good street market? There are always plenty of 
treasures to discover when you take your time to browse and have a 
quick chat with the vendors. 
Manjeedhee Magu: Love jewels, ornaments and accessories? Then 
this market is for you, located in the capital of Maldives.
Chaandanee Magu: This market is found in North Male Atoll and 
is a great place to pick up souvenirs for the kids or your favourite 
colleagues. There you will find items like wooden mats and artwork, 
as well as gorgeous crafted sailboats. 

Male Island Bazaar
This designer boutique collaborates with local artisans 
and provides them with a platform to showcase their 
wares as well as providing high-quality and hand-
selected items. At Island Bazaar, you will find anything 
from lifestyle products, homeware to clothing and 
gifts. “We also offer a carefully curated collection of 
globally sourced products that celebrate the natural 
surroundings of the Maldives.”

Travelling the world is all about exploring places unknown 
and learning as much as we can about diverse cultures and 
their way of life. But let’s face it, shopping is a massive part 
of it, and there is plenty to see and buy in the Maldives, 
2018’s Incentive Destination. We’ll be staying at Club Med’s 
slice of heaven, Kani, so if you want to be part of this unique 
Annique experience, visit the June Replique for targets and 
other relevant information. 
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Sunday Monday Tuesday Wednesday Thursday Friday Saturday

25 26 27 28
Last day for EFT orders for June 
sales figure at 14:00 midday.
Last day for new registrations 

paid with CC at 16:00.
Last day for new registrations 

paid with EFT at 16:00. 

29
LAST Day for CC orders for 

June sales figure at 14:00 
midday.

30
Can order till 12:00 midday on the 

Enterprise Portal for Campaign 12 (June). 
Will count for June sales figure.

Can order till 12:00 midnight on the 
Enterprise Portal for Campaign 12 will count 

for July Sales Figure.
 Financial Year-End.

1

2 3
Campaign 1 (July) Opens.

Enterprise Portal back online at noon (12:00).
Annual Price increase.

Important Notice: 
The Enterprise Portal will be offline from 
midnight to noon for system updates. All 

orders will only process from noon.

4 5 6 7 8

9 10 11 12 13 14 15

16 17 18 19 20 21 22

23 24 25
August Replique and 

Beautè available to order.

26 27
Links of August Replique 
and Beautè sent to field.

28
Last day for EFT orders for July sales figure 

at 14:00 midday.
Last day for new registrations paid with 

EFT at 16:00.
Last day for new registrations paid with 

CC at 16:00.
(Note that if the EFT/CC payment is received 

in our bank account in July it will count 
for the July sales figure. If the payment 

is received in August it will count for the 
August sales figure. Please be aware that 

the payment may take up to three days 
to reflect).

29

30 31
Last day for CC orders for July sales figure at 

14:00 midday.
(Note that if the CC payment is received in 

our bank account in July it will count for the 
July sales figure. If the payment is received 
in August it will count for the August sales 

figure. Please be aware that the payment 
may take up to three days to reflect).

Can order till 12:00 midday on the Enterprise 
Portal for Campaign 1 (July). Will count for 

July sales figure.
Can order till 12:00 midnight on the 

Enterprise Portal for Campaign 1 will count 
for August Sales.

1
Campaign 2 (August) 

Opens.
Enterprise Portal back 

online at 8:00 am.

2 3 4
Final day to buy your Première ticket.  

DON’T MISS OUT!

5

012 345 9800  www.annique.com

JULY 2017

Invite five or more friends to your 
own Annique Pamper Party where 

you can experience and enjoy 
many of Annique’s exciting products 

in a relaxed atmosphere. An experienced 
Annique Consultant will demonstrate and recommend 
the skincare products that are ideal for your skin type.

3 benefits 
of hosting a 
Pamper Party

Pamper Party
Host a FUN Annique

ONLY R39
Save R90
Value R129

3106054
Promoting your business

1
2

3

Potential new Recruits
Product sales

IMPROVES
Sinus 

Pimples
Hayfever 

Hostess Gift

Resque Essense 10ml
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You are invited  
to enjoy a day  

full of fun and  

  excitement  
at the 

The Annique Première  
is a glitzy, glamorous and 
exciting event equivalent 
to the Oscars, where 
Consultants are recognised 
and rewarded for their 
exceptional performance in 
their businesses. If there is 
one event you cannot afford 
to miss, the Première is it.

Saturday,  
26 August 2017

from 08:00 to 16:30
at Emperors 

Palace, 
Boksburg

Pedro Kruger, also known as ‘Die boytjie van Brackenfell’, 
is one of the most famous pianists in South Africa. He made his hit piano 
debut as the resident player on the hit kykNET music series ‘Liriekeraai’, 
and has also released his own solo CD called ‘Hier In Die Grys’. ‘Op Die 
Vrou Af’ is just one of the cabarets Pedro attended to with great success, 
and Sarah Theron starred with him in this play. He also became famous 
for his solo musical theatre productions in which he acts, sings, plays the 
piano and is a storyteller. This includes productions such as ‘Blougat’, ‘’n 
Kwessie van Balans en Lyf’.

Dress code
A soft, floral, classic  
look to rival any beautiful 
summer garden.
Suggestions:
Sundresses, flower crowns and 
necklaces, flower-inspired attire, 
or your favourite gardening outfit 
with gloves and a hat. The list is 
endless so be creative and  
get your garden on.

Summer garden

What you can 
look forward 
to on the day:

Cost: R500
Value of the gift  
of the day: R624

RSVP by:  
4 August 2017

Buy your ticket from 
your Sponsor or email 
events@annique.com

Suzanne has been captivating audiences since 1997, when she 
entered the music arena at the young age of 10. 18 years and 6 albums 
later, Suzanne returns with her latest album, Vuurbestand, which has a 
fresh sound wherein Suzanne shimmers with her exceptional voice. With 

this new album, Suzanne proves that she is ready to take her rightful 
place among other top South African artists.

ENTERTAINMENT

 Exciting guest speakers  Breath-taking entertainment  The launch 
of 18 new products!  OUR MUCH-ANTICIPATED CAR GIVEAWAY 
FOR THE BUSINESS BUILDER AWARD  Lucky draws with fantastic 
prizes  Rewards and Recognition  Annique’s gifting range reveal  

 2017 gifting kit


